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D
evelopment sites
within the city of
Calgary are be-
coming more
scarce, says a real

estate report by CB Richard
Ellis, pushing prices for fully
serviced land to $1.7 million a
hectare and fetching almost
$2.5 million in “desirable devel-
oped areas.”
Although there was a record

construction total of 3.7 million
square feet in 2007 and new
supply for 2008 could total
more than 4.7 million square
feet in the industrial real estate
market, demand for space ex-
ceeds present and future sup-
ply, said the report.
Vacancy rates continued to

drop in the fourth quarter of
2007 to just 0.6 per cent, a his-
toric low for the Calgary indus-
trial market. Vacancy rates
have been on a sharp decline
each year since 2003, when
theywere 5.8 per cent.
“Desirable development sites

in Calgary continue to remain
in high demand as fewer and
fewer sites become available,”
said the report. “This is driving
land costs in developed indus-
trial areas up and pushing ten-
ants to the periphery of the
city.”
It also has businesses looking

outside the city for opportuni-
ties, particularly in Airdrie,
where lots at the 26-hectare
Gateway Commerce Centre are
being scoopedup for future use.
“(The response) has been ex-

ceptional so far,” said Chris
Saunders, managing partner of
Inducor Real Estate Solu-
tions in Calgary, which is mar-
keting and selling subdivided,
zoned and fully serviced
parcels totalling 21.8 hectares on
the site located on the north-
west intersection of Highway
567 (Veterans Boulevard) and
theQueenElizabeth 2Highway.
“We launched the project in

mid-December and the initial
response was very, very posi-
tive.”
In the first phase of sales,

eight lots were part of the
reservation process ranging in
price from $1.36 million to
$1.67million per hectare.
The second phase was re-

leased Friday, representing
10 lots with listed prices at
$1.36 million to $1.7 million per
hectare. The third phase of the
project will release seven more

lots in April with expected list
prices starting at $1.48 million
per hectare.
“The trend for industrial de-

velopment and industrial users
is to go to north Calgary into
that corridor between Calgary
and Airdrie,” Saunders said.
“And obviously the supply has
to be there for users because
the supply in the southeast has
been so limited and is declining,
they are forced in a way as well
to look for alternativemarkets.”
Airdrie is one of them. With

no business tax, its location
along the busy transportation
corridor and its vicinity to
Highway 1 and Stoney Trail,
which is being built, it is be-
coming a popular alternative
for developers and businesses.
The Gateway Commerce

Centre, owned by the Citiland
Group, will be a business park
environment with owner/users
such as light manufacturing, lo-
gistics, transportation and
warehousing development.
Therewill also be office and re-
tail components.
The Gateway project is ex-

pected to include 50 to 60 busi-
nesses and about 840,000
square feet of development on
the 21.8 hectares being mar-
keted by Inducor.
Site work is expected by the

end of 2008. The objective is to
sell all the lots by the end of the
year. Saunders said the con-
struction process would then
likely take another two years.
The growing popularity of

the Airdrie area is seen in the
city’s value of building permits,
which hit a record in 2007,
soaring by 68 per cent over the
previous year. Construction
value in 2007 totalled $454 mil-
lion compared with $270 mil-
lion in 2006. In 2005, it was
$185.3million.
One of the city’s objectives is

to build “whole” communities,
said Kent Rupert, planning and
economic development team
leader for theCity of Airdrie.
“So people can live out here,

work out here and recreate out
here. All their services are out
here,” he said.
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I felt like I should be hum-
ming Feist’s catchy little
ditty 1234 after hearing

TransCanadaCorp. chief
executiveHal Kvisle say his
company is thinking about
building a nuclear power
plant inAlberta.
Who’ll be next?
So farwe’ve got French nu-

clear giantAreva, Ontario
energy colossusBruce
Power and nowpipeliner ex-
traordinaireTransCanada all
musing about nuclear power
becoming a reality in our
province.
TransCanada is, of course,

already knee deep in the nu-
clear business, thanks to its
investment interest in Bruce
Power’s Ontario operations,
so reallywe shouldn’t be sur-
prised that Kvisle sees us as a
nuclear destination—albeit
not for at least five years.
If you’rewondering, we’ve

got local entrepreneurWayne
Henuset to thank for all this.
He got the ball rolling last

year by shockingAlbertans
with the announcement that
his closely held company,
EnergyAlberta, was intent
on building not one but two
nuclear power plants in
northernAlberta in conjunc-
tionwithAtomicEnergy
ofCanadaLtd.
Almost as surprisingwas

the relativelywarm reception
accorded the proposal by
PeaceRiver area residents
and elected officials, who
were anything but non-
plussed at the thought of nu-
clear-powered generators
whirring away in their back-
yard.
In fact, the prospect of

more full-time jobs, not to
mention years of construc-
tion work, had much of the
region’s populace in an ex-
pansive— and welcoming
—mood for much of last
summer.
Obviously, not everyone is

onside— in the Peace, or
elsewhere in the province.
And I’ve already hadmore
than a few e-mails from con-
cerned citizens. Few issues
are environmentally, politi-
cally and emotionallymore
divisive than nuclear energy.
And if you thought all the

commotion during the EUB
hearings into building a new
north-south power linewas
something else, brace your-
self. The nuclear debate is
going tomake that commo-
tion look like a playground
squabble.
Which is one of the reasons

it will be a long, longway
from talking about building a
nuclear plant in our province
towinning a permit, to break-
ing ground.
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MARGIN
CALLS
Sugarmamas

seekingboytoys
THEWEALTHY •Wanted: rich
olderwomen interested in hot
younger guys. Applicants
must be over 35, earn at least
$500,000a year or have a
minimumof $4million in liq-
uid assets, entrusted assets
or divorce settlement.
That’s the basis of a speed-

dating event organized by a
NewYork entrepreneur bring-
ing together 20 “sugarma-
mas” and 20 “boy toys” vet-
ted by an eliteNewYork
matchmaker.
“Symbiosis has allowedugly

richmen toattract young, gor-
geous,money-hungrywomen
for centuries; it’s now the
women’s turn,” proclaims
ppoocckkeettcchhaannggeennyycc..ccoomm, the
website that JeremyAbelson
is using topromote theevent.
Set to take place inManhat-

tan on Feb. 7, it has attracted
more than justwealthy di-
vorcees. NancyRichards, 50,
is the owner of amarketing
firmand a theatre producer.
“Is it trulywhat I am looking

for?No. Is it anoption?Why
not? InNewYorkCity, any-
thinggoes,” Richards saidwith
a laugh.
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Stuart Gradon, CalgaryHerald
Chris Saunders,managing partnerwith Inducor Real Estate Solutions, says buyer response
to theGatewayCommerceCentre in Airdrie “has been exceptional so far.”
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CALGARY’S
INDUSTRIAL
REAL ESTATE
MARKET

■Vacancy rates across
the city have decreased
for the third consecutive
quarter, dropping to
0.6 per cent in the fourth
quarter of 2007;
■Availability has in-
creased0.5 percentage
points to 2.2 per cent—
the highest rate since the
first quarter of 2006;
■Record construction
total of 3.7million square
feet in 2007;
■Newsupply for 2008
could totalmore than
4.7million square feet;
■Cost of fully servicedde-
velopment sites are about
$1.7million ahectarewith
sites in “desirable devel-
oped” areas fetching
upwardsof $2.5million;
■Unserviceddevelopment
sitesarebeingsold for
about$865,000ahectare.
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Industrial land
growing scarce

DEVELOPERS PUSHNORTHTOAIRDRIE

Squeeze sends prices higher

Biovail target
ofdrugprobe

PHARMACEUTICALS • BBiioovvaaiill
CCoorrpp.., Canada’s biggest pub-
licly tradeddrug-maker, said
Friday it’s the target of a fed-
eral grand jury investigation
over the2003 launchof its hy-
pertensiondrugCardizemLA.
The probe could result in

civil or criminal charges,
Biovail said.
Friday’s announcement,

which adds to the legalwoes
of company founder Eugene
Melnyk, comes four years
after Biovail first revealed an
“administrative inquiry” into
Cardizem’s launch.
TheU.S. Attorney’s office in

Boston has since told the
company that a grand jury is
nowconsideringwhether the
government has enough evi-
dence to lay formal charges.
Grand jury evidence is not

public and theU.S. Attorney’s
office declined to confirm the
investigation.
Thegrand jury is lookingat

whetherBiovail followedpro-
cedureswhen it launcheda
program involvingpayments
todoctorswhowroteprescrip-
tions for thehigh-blood-pres-
suredrugand then reportedon
itseffectonpatients.

i’s

Microsoft
makes

$44.6B bid
for Yahoo
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The trend for industrial development
and industrial users is to go to north
Calgary into that corridor between
Calgary andAirdrie”

CHRISSAUNDERS, INDUCORREAL ESTATESOLUTIONS

CALGARY TOWER
115 - 9TH AVE. S.E.

246-3636
WWW.RUTHSCHRIS.COM

UNIQUE PRIVATE D INING

A
A

65
00

17

CALL 1-87 SKI BANFF

WAKEUPTO
SUNSHINE

1 NIGHT

from

$6900pp, dbl occ, tax
& ski tickets extra

125 Crowfoot Way N.W., TOLL FREE 1-866-822-6677
www.northwestacura.com 239-6677Northwest Acura

Visit acura.ca today.

2008MDX WINTER DRIVEN.

†Effective APR based on alternative cash purchase incentives added to the nominal rate. Limited time purchase financing offer on a new 2008 MDX 5-speed automatic (model YD2828JN) available through Honda Financial Services Inc., on approved credit. **Purchase finance $54,475 and includes $100 excise tax, $20 new tire surcharge and $1,855
freight and PDI, financed at 0.9% nominal rate/6.6% APR for 36 months equals $1,534.28 per month. $5,447 down payment or equivalent trade may be required. Cost of borrowing is $759.15 for a total obligation of $55,234.15. Retailer may sell for less. Retailer order/trade may be necessary. *No payments for 90 days offer applies to purchase
finance offers on all new 2007 & 2008 Acura models, and Acura Certified Used Vehicles purchased and delivered by February 29, 2008. Offer available only through Honda Financial Services on approved credit. Monthly payments are deferred for 90 days. Contracts will be extended accordingly. Interest charge (if any) will not accrue during the first 60
days of the contract. After the 60 days, interest (if any) starts to accrue and the purchaser will repay principal and interest (if any) monthly over the term of the contract. ***For example, $6,500 cash incentive is available to cash customers only on a 2008 MDX Elite Package (model YD2888KN) with MSRP of $64,175 which includes $100 excise tax,
$20 new tire surcharge and $1,855 freight and PDI. Cash incentive offer cannot be combined with special finance or lease offers. GST, license, insurance and registration are extra. See Northwest Acura for full details.

AMVIC LICENSEE

6.6-8.0% FINANCE APR
36MONTHS†

FOR INFORMATION PURPOSES ONLY

NO FOR 90 DAYS
PAYMENTS0.9 PURCHASE%

APR FINANCING
WITHUP TO 36

MONTHS
** CASH PURCHASE

INCENTIVES* OR $4,500 $6,500***
FROM TO

AA654589


